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Manager Research Process

Our manager research process screens deal flow, initially capturing as many real estate investment opportunities
and then funneling them into a select number of best of class investment recommendations for our clients. As a
part of this process, we use seven proprietary rating criteria to determine Buy, Hold, and Sell ratings.
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Initial Contact

To establish contact with our real estate team and initiate our process, please visit:
https://ctech.rproxy.hewitt.com/hig/investmgr/investmanagers/

We then assign a contact on our team to cover each manager and establish contact.

Working with us — What to Expect
Our process is a series of stages at which diligence may stop. Each Buy rated product is assessed through the
following stages.
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